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Antoitalia: A Leading Partner for Real Estate Investments, Trophy Assets and Luxury Hospitality in Italy

Built on the experience of a group operating in the real estate sector and backed by an entrepreneurial tradition spanning four generations, Antoitalia is today one of Italy’s leading players in real estate advisory and the enhancement of prime property assets.

Headquartered in Milan and supported by an established network of professionals operating throughout Italy and in major international markets, the Group stands out for its integrated business model, supporting investors, property owners, companies and institutional operators throughout the entire real estate investment lifecycle.

FROM ITS ORIGINS IN PADUA TO THE BIRTH OF ANTOITALIA
Fabio Tonello, currently Chairman of Antoitalia, began his career in real estate in 1979 with the establishment of Antoniana Case. From the outset, the objective was to develop a structured business model focused on the continuous search for real estate opportunities, anticipating a managerial approach that would become a hallmark of the Group in the years to come. The name “Anto” reflects the company’s origins in Padua and its strong connection with Saint Anthony, an iconic figure closely associated with the city

During the 1990s, through partnerships with leading Italian financial and real estate operators, the Group progressively evolved towards a high-value-added advisory model, specialising in major real estate transactions and increasingly focusing on institutional investors and strategically significant property portfolios.

In 2001, following the involvement of several partners, including senior partners Paolo Villa and Luca Mazzucato, and the subsequent expansion of its activities, the company relocated its headquarters to Milan and embarked on a major rebranding process, adopting its current name, Antoitalia, and marking the beginning of a new phase of nationwide growth.

AN INTEGRATED MODEL TO CREATE AND PRESERVE VALUE
Today, Antoitalia operates as a full-service real estate provider, offering comprehensive services ranging from identifying real estate opportunities and sourcing investors to the long-term management and enhancement of property assets
The company’s philosophy is based on a simple yet fundamental principle: location is the primary driver of a property’s value. This belief underpins an approach that combines strategic analysis, technical expertise and vision, with the aim of maximising investment returns and long-term sustainability. 






THE FOUR STRATEGIC BUSINESS UNITS
The Group’s activities are structured around four main business areas.

Antoitalia
This division focuses on real estate brokerage and investment transactions, with particular emphasis on iconic properties and high-value assets.
Drawing on extensive experience, Antoitalia is recognised for its advisory, acquisition, disposal and real estate enhancement services, supporting investors, family offices, funds, developers and international operators throughout the various stages of the investment process through its specialised business units.

Its key areas of expertise include advisory and brokerage services for trophy assets and off-market transactions, as well as asset management and the strategic enhancement of real estate portfolios requiring specialist expertise and in-depth market knowledge.

Antoitalia primarily operates in the Italian destinations most sought after by domestic and international investors, including Milan, Rome, Florence, Venice, Verona, Cortina d’Ampezzo, Lake Como, Portofino and Capri, as well as other outstanding locations within Italy’s real estate market. 

Antoitalia Hospitality
One of the Group’s key growth drivers is Antoitalia Hospitality, the Antoitalia Group business unit dedicated to development, asset enhancement and real estate transactions within the luxury hospitality sector.

The division was established to consolidate the Group’s growth in real estate by expanding its offering through a specialised hospitality platform and responding to increasing international interest in the Italian hospitality market.

Supported by the collaboration of Luca Biscarini, who brings many years of industry expertise, Antoitalia Hospitality operates as an independent advisor and trusted partner to property owners, investors, funds, operators and international brands, assisting them with the disposal, acquisition, leasing and repositioning of hotel properties in leading domestic and international destinations.

Through an approach that combines real estate analysis, management expertise, negotiation capabilities and an established network of industry relationships, Antoitalia Hospitality provides real estate analysis, strategic advisory services, business plan development, financial and economic analysis, feasibility studies and structured sourcing of off-market opportunities.

Particular attention is devoted to the redevelopment, conversion and repositioning of high-potential assets, capturing emerging trends in international tourism and luxury hospitality.
The division also handles hotel acquisitions and disposals, management agreements, franchise and lease agreements, as well as targeted scouting across seaside destinations, mountain resorts, cities of art and emerging locations.

Its activities are supported by advanced CRM systems, proprietary databases and digitalised processes designed to improve demand-and-supply matching, pipeline management and the identification of assets offering the greatest potential. 

Over the years, the Group has contributed to the development and enhancement of major hospitality destinations throughout Italy, building a track record that today positions the business unit as a qualified partner for hotel transactions in the country’s leading cities of art, leisure destinations and prestigious resort locations.

Antoitalia Brokerage
Under the leadership of Leonardo Tonello and Luca Mazzucato, with the collaboration of Diana Iabanji, Antoitalia Brokerage also operates across the retail, residential, office and mixed-use segments, as well as property subdivisions, the marketing of new developments and complex transactions.
The division identifies opportunities offering strong potential for growth and value creation, providing brokerage services tailored to the requirements of institutional investors and family offices.
To support its activities, Antoitalia relies on an organisational structure comprising specialised companies and a network of more than 2,000 professionals, consultants and operating partners throughout Italy and in major international markets.
This model enables the Group to provide highly specialised services across the entire real estate value chain, ensuring operational efficiency and multidisciplinary expertise.

Antoitalia RES (Real Estate Services)
The RES division represents the natural evolution of Antoitalia’s relationship with its investors. Following the acquisition of a property, Antoitalia continues to support its clients through property management services delivered by a team coordinated by Erika Besanzon.
The objective is to ensure maximum management efficiency while identifying the best opportunities for further development, ranging from changes in property use and asset redevelopment to the optimisation of returns and the operational management of spaces.

THE VALUES THAT DRIVE THE GROUP
Professionalism, reliability, courtesy, qualified advisory services and a constant presence are the values that have guided Antoitalia’s growth since its foundation.
The company has built its market position through strong and lasting relationships with investors, entrepreneurial families, companies and industry operators, establishing itself as a trusted partner for clients seeking expertise, discretion and professional real estate asset management.
A strong culture of teamwork also lies at the heart of the Group’s success, enabling Antoitalia to bring together complementary areas of expertise and effectively manage increasingly complex and strategic transactions.

LOOKING TO THE FUTURE
With the growth of its hospitality segment, the consolidation of its brokerage activities and the development of its asset management and real estate enhancement services, Antoitalia has established strong recognition in the trophy asset market, having successfully completed more than 90 high-end transactions.
Antoitalia continues its evolution as a strategic partner for high-profile real estate investments.
Values and family tradition, specialist expertise and the ability to innovate are the pillars on which the Group is building its future, contributing to the enhancement of Italy’s finest real estate assets while supporting investors and operators in identifying new opportunities for growth.
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